
615 Rutland Drive

+=≠
PRIME POTENTIAL COMMERCIAL LAND



INDEX

Listing    Details   .........................................................................................................................................................................................................3

Wilson County   ...................................................................................................................................................................................................4-6

Nashville     Market     Summary.....................................................................................................................................................................................7-9

Drive  Times ...........................................................................................................................................................................................................10

5- Min  Drive  Time...................................................................................................................................................................................................11

10 -Min  Drive  Time..................................................................................................................................................................................................12

15- Min  Drive  Time.................................................................................................................................................................................................13

Images.......................................................................................................................................................................................14

Disclaimer..........................................................................................................................................................................................................15



Pricing Guidance: $2,500,000
Dwelling size: 3,202 built in 1999
Two out buildings, man made pond, Public Electricity and Water, Sewer is septic but 
public sewer is nearby
Acreage: 5.04 Acres, parcel shaped like an “L”
Frontage on Golden Bear: 263 lineal feet; Frontage on Rutland: 400 
lineal feet

Business friendly Mt Juliet, is one of the fasted growing cities in the state of Tennessee. 
Known as the City Between the Lakes because it is located between Old Hickory Lake 
and Percy Priest Lake, both man made reservoirs. Mt Juliet was recently named by 
Money Magazine’s Top 50 Best Places to Live in the United States.  

615 Rutland Drive is situated on Golden Bear Gateway and was constructed in 
2017. The road is a direct connection to Interstate 40 and US Highway 70.  Golden 
Bear Gateway is home to huge logistic hubs for Dell (1500+ Employees), CEVA (625 
Employees), FedEx (400 Employees), Amazon (1000+ employees), Hollister Medical 
Equipment and others.  615 Rutland Drive is one of the only four-way corners on 
Golden Bear Gateway that would allow for turning in both directions.  

Part of the Mt Juliet Golden Bear Gateway plan, the property has been designated 
as future mixed use, with a preference of the City for Retail and Office use.  Very little 
retail uses exist near the large box industrial businesses whose shifts change two to 
three times a day with zero places to eat or pick up food to take home. 

• Electric & Water to the property, public sewer near by.
• Corner lot with turns both directions on four lane road
• Only slight grade on property

Distance to Nashville: 22.3miles/ 29 minutes
Distance to BNA Airport: 15.1 miles/ 19 mins

615 Rutland Dr, Mt Juliet Tn 37211
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WHY WILSON COUNTY?

Wilson County Logistics
Wilson County’s highway network has attracted the attention of the industrial 
and service sectors which fill the needs of its growing community.  The county 
offers direct east and west service through Interstate 40, which connects 
Memphis to the west and Knoxville to the east.  State Route 840 Connects I40E, 
I40W, I65N, I65S, I24E and I24W.

Wilson County is within 650 miles of 50% of the United States population.  Its 
central location is also within one day trucking distance to 75% of the United 
States markets.  It sits at the heart of the Nashville Tennessee transportation 
service area.  

Location
Located on Interstate 40, Wilson County sits just east of Nashville, Tennessee, 
whose metropolitan area was recently named “Hottest City” for business 
expansion and relocation by Expansion Management Magazine.  Wilson 
County is located only minutes from the Nashville International Airport.  The 
Lebanon Municipal Airport also provides corporate and general aviation 
services to the community and its corporate members.

Mt. Juliet has been Wilson County’s fastest growing community.  Mt. Juliet 
is booming with retail and office development with the recent addition of 
The Paddocks anchored by Wal-Mart & Lowe’s. The two other major cities 
in Wilson County are Lebanon, which is its largest city and county seat, and 
Watertown, which is the community’s center of cultural events and rural 
uniqueness.  Residents can choose from rural or suburban lifestyles thanks 
to its quality of life and through its excellent road network.  Residents of the 
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Wilson County community are connected through eight existing interstate 
interchanges. Wilson County also provides rail service for industrial customers 
through the Nashville and Eastern Railroad Authority.  Rail service for 
commuters began operations in 2006 aboard the Music City Star.

WHY WILSON COUNTY?



WORKFORCE AND LABOR
• The 2018 population of Wilson County, the fastest growing county in the 

State of Tennessee, was estimated at 140,625.  Wilson County experienced 
a 23.4% increase from 2010 to 2018.

• The total civilian labor force in Wilson County for 2018 was 73,090, of 
which 71,059 were employed and 2,031 were unemployed.  The average 
unemployment rate was 2.8%.

• The middle Tennessee region offers many primary, secondary, university, 
vocational and continuing education institutions that contribute to the 
goal of providing a qualified workforce.

WHY WILSON COUNTY?

WHY MT JULIET?
Whether it is boating on the two lakes, the great schools or the business 
friendly environment, Mt Juliet is a good place to live, work and conduct 
business.  Mt Juliet has been given the Playful City Award for seven years in a 
row, named the fourth safest city, the third friendliest city in the state and a city 
on the rise.

Mt Juliet participates on the Joint Economic & Community Development 
Board of Wilson County.  The JECDB is a cooperative effort coordinating 
the three chamber of commerces and other local government agencies to 
be business friendly.  They focus on Workforce & Labor, Incentive and Tax 
Incentive programs, providing transparent tax information and retail statistics.  
An estimated 8.5 people move to Mt Juliet every day.  Mt Juliet is a Mecca for 
senior living, with several large senior communities and senior living facilities, 
along with lots for families of all ages to do.

THINGS TO DO IN MT JULIET

Charlie Daniels Park
Providence MarketPlace shopping mall 

Providence 14 movie theater
Long Hunter State Park 

Percy Priest Lake and Old Hickory Lake
Tennessee State Park campgrounds

Music City Star 
Greenway Trails

Museums
Breeden’s Orchard

Blue Heron Cruises & Sunshine Yacht Cruises
Cedar Creek Sports Center

JuRo Stables
Windtree Golf, Pine Creek Golf, Five Oaks Golf & Country Club

Cedar Creek Marina
Circle P. Ranch

Covey Rise



 GREATER  NASHVILLE  MARKET  SUMMARY

Why Nashville?

The Nashville region is home to more than 2 million people and more than 
53,000 businesses. Many corporate headquarter giants call Middle Tennessee 
home, including Nissan North America, Bridgestone Americas, Dollar General, 
Hospital Corporation of America, AllianceBernstein, iHeartMedia, Mitsubishi, 
The ICEE Company, and Amazon. A national hub for the creative class, 
Nashville has the strongest concentration of the music industry in America.

The Nashville region’s educated workforce not only provides an abundant 
talent pool for companies, but also bolsters the region’s vibrancy, artistic 
and musical essence, and competitive edge in technology and innovation. 
The Nashville region is defined by a diverse economy, low costs of living and 
doing business, a creative culture and a well-educated population. Cultural 
diversity, unique neighborhoods, a variety of industries and a thriving creative 
community make Middle Tennessee among the nation’s best locations for 
relocating, expanding and startup companies.” 
https://www.nashvillechamber.com/economic-development/relocate-or-expand/why-nashville



Nashville Economic Outlook
Davidson County is a consolidated city-county government.  Nashville – 
Davidson County is highly urbanized.  It has extensive residential areas, an 
exciting, vibrant urban core, and many infrastructure advantages.  

Unprecedented Growth
Because of the transportation advantages, commercial development, 
educated labor supply, educational opportunities, and diversified primary 
economy, Nashville has experienced unprecedented growth.  The Nashville 
region gained 81 net new people per day on average (2018-2019).  Predictions 
of population project the Nashville area to have a population of more than 2.5 
Million by 2040.  Nashville has been a top 10 Metro for population growth for 
the past six years. 

“Strategically located in the heart of the Tennessee Valley, the Nashville region 
is where businesses thrive and creative spirit resonates across industries and 
communities. The Nashville economic market encompasses 10 counties and 
a population of more than two million making it the largest metro area in a 
five-state region. Many corporate headquarter giants call Nashville home 
including Nissan North America, Bridgestone Americas, Mitsubishi Motors 
North America, AllianceBernstein and iHeartMedia.

A national hub for the creative class, Nashville has the largest concentration 
of the music industry per capita in the United States. ” https://s3.amazonaws.
com/nashvillechamber.com/ECD_Guide_3152021.pdf

Nashville MSA Population Growth 2010-2019  

15.4%
Nashville GDP Growth 2010-2018 

41.0%
Nashville Job Growth 2010-2018 

33.2%

Tennessee
2014:  6,541,223
2019:  6,829,174

+4.4%

Nashville Economic 
Market:  

2014:  1,893,769
2019:  2,072,589

+9.4%

Davidson County:
2014:  669,611
2019:  695,144

+ 3.7%

Diversified Economy
The Nashville region is home to 10 Fortune 1000 companies, including 5 
Fortune 500 headquarters.  (Fortune, 2020), POLICOM, January 2020 rated 
Nashville #1 Metro for Economic Strength in 2020.  MoneyGeek rated Nashville 
#1 City for Job Seekers in 2020.  Wallstreet Journal, 2020 rated it 2nd Hottest Job 
Market, SmartAdvisor 2019 rated Nashville #2 Best Place for New Businesses.
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Culture, Arts & Music, & Recreation, Attractions and Festivals
Nashville has more than 630 Culture, humanities and arts destinations and 
180+ arts-related non-profits.

Attractions
Nashville Zoo at Grassmere

Sports 
The region has 56 golf courses, more than 200 parks, 80 miles of paved 
trails and 30,000 acres of inland lakes. Nashville is also home to the Nashville 
Predators (NHL), The Tennessee Titans, (NFL), Nashville Sounds (MLB) and 
Nashville Soccer Club (MLS).

Museums and Festivals 
$5.5 Billion Annual Contribution to the Local Economy

Adventure Science Center
African Street Festival

Americana Music Festival
Bonnaroo Music and Arts Festival

CMA Music Festival
Cheekwood Botanical Gardens & Museum of Art

Cherry Blossom Festival
Country Music Hall of Fame & Museum

Frist Center for the Visual Arts
Glen Campbell Museum

Jefferson Street Jazz and Blues Festival
Johnny Cash Museum
Lane Motor Museum

Live on the Green Music Festival
Madame Tussauds Nashville

Musicians Hall of Fame and Museum
Nashville Fashion Week
Nashville Film Festival
Nashville Oktoberfest

Nashville Pride
National Museum of African American Music

Pilgrimage Music & Cultural Festival
Tennessee Craft Fair

Tennessee State Museum
The Patsy Cline Museum

The Parthenon
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KEY FACTS 5-MINUTE DRIVE TIME
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KEY FACTS 15-MINUTE DRIVE TIME
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Jana Truman
jtruman@accelcre.com
615.260.2807
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Here’s What We Do and How We do It Differently
We are different from our competitors because of our skill sets.  We have 
education of our clients at heart.  Whether you are seasoned investor or first time 
tenant, we take the time to help you understand what is going on.  We answer 
your phone calls and respond to your emails.  We update you on your search or 
listing based on your frequency preferences.  Most clients want updated once a 
week.  

Unsurpassed Market Intelligence 
No matter the property type or service need, our commercial specialists are 
committed to your needs. Combining business expertise and unsurpassed 
market intelligence, Accel brokers are well-equipped to determine and exceed 
your business goals.  Jana Truman, the principal broker’s  first career was a 
professional marketer for 17 years. Then she worked for a commercial real estate 
appraiser starting in 2009, then focused her attention on commercial real estate 
in 2013. She utilizes all of those skills plus her fixation to be one of the best at 
what she does and, to accelerate client’s real estate success.  Since then, the 
team has helped hundreds of individuals and companies find the right space, 
the right tenant, the right investment, the right real estate or business purchase. 
Her husband, Brian, joined in 2016 and brought the group to the next level.  
His previous national sales experience and his obsession with service have 
increased the team’s overall deal size and reach.  The team is continuing  to 
grow and continues to add more support staff and team members each year.

Trusted Vendors and Deep Connections with Many Other Brokers
Accel Group has a passion for helping people accelerate toward generational 
wealth.  Our business is not about us.  It is about our clients and our client’s 
goals.  We match the right properties to the right people, helping them analyze 
the opportunities and finding the right vendors to help them along the way. 
Some listing agents only respond to people who are not represented by another 
agent or if they do respond, they refuse to cooperate with sharing commission 
with the other broker, thereby disincentivizing the other agents to not share your 
listing with their clients and potentially behave differently during negotiations 
because of it.  We are willing to share our commission with other brokers.  We 
have cordial relationships with a deep bench of other brokers, who know 
we work on a win/win basis. Nashville is too small of a market to be rude or 
unethical. 

ACCEL GROUP DISCLAIMERS

All materials and information received or derived from Accel Commercial Real Estate, its directors, 
officers, agents, advisors, affiliates and/or any third party sources are provided without representation 
or warranty as to completeness , veracity, or accuracy, condition of the property, compliance or lack 
of compliance with applicable governmental requirements, developability or suitability, financial 
performance of the property, projected financial performance of the property for any party’s intended 
use or any and all other matters.

Neither Accel Commercial Real Estate its directors, officers, agents, advisors, or affiliates makes any 
representation or warranty, express or implied, as to accuracy or completeness of the materials or 
information provided, derived, or received. Materials and information from any source, whether written 
or verbal, that may be furnished for review are not a substitute for a party’s active conduct of its own 
due diligence to determine these and other matters of significance to such party. Accel Commercial 
Real Estate will not investigate or verify any such matters or conduct due diligence for a party unless 
otherwise agreed in writing.

EACH PARTY SHALL CONDUCT ITS OWN INDEPENDENT INVESTIGATION AND DUE DILIGENCE.

Any party contemplating or under contract or in escrow for a transaction is urged to verify all 
information and to conduct their own inspections and investigations including through appropriate 
third party independent professionals selected by such party. All financial data should be verified 
by the party including by obtaining and reading applicable documents and reports and consulting 
appropriate independent professionals. Accel Commercial Real Estate makes no warranties and/or 
representations regarding the veracity, completeness, or relevance of any financial data or assumptions. 
Accel Commercial Real Estate does not serve as a financial advisor to any party regarding any 
proposed transaction.

All data and assumptions regarding financial performance, including that used for financial modeling 
purposes, may differ from actual data or performance. Any estimates of market rents and/or projected 
rents that may be provided to a party do not necessarily mean that rents can be established at or 
increased to that level. Parties must evaluate any applicable contractual and governmental limitations 
as well as market conditions, vacancy factors and other issues in order to determine rents from or for 
the property. Legal questions should be discussed by the party with an attorney. Tax questions should 
be discussed by the party with a certified public accountant or tax attorney. Title questions should be 
discussed by the party with a title officer or attorney. Questions regarding the condition of the property 
and whether the property complies with applicable governmental requirements should be discussed 
by the party with appropriate engineers, architects, contractors, other consultants and governmental 
agencies. All properties and services are marketed by Accel Commercial Real Estate in compliance with 
all applicable fair housing and equal opportunity laws.

We obtained the information above from sources we believe to be reliable. However, we have not 
verified its accuracy and make no guarantee, warranty or representation about it. It is submitted subject 
to the possibility of errors, omissions, change of price, rental or other conditions, prior sale, lease or 
financing, or withdrawal without notice. We include projections, opinions, assumptions or estimates for 
example only, and they may not represent current or future performance of the property. You and your 
tax and legal advisors should conduct your own investigation of the property and transaction.
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Jana Truman
jtruman@accelcre.com
C:  615.260.2807  O:  
615.475.7984
Accel Commercial Real Estate 


