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Asking Price:  $3,300,000
Building Size:  7,262sf
Parcel Size: 1.56 acres
Parcel Identification Numbers:  085-00-0-090.00, 085-00-0-089.00
Year Built: 1995
Number of Floors: 1 floor
Building FAR: 0.11
Parking: 130 free Surface Spaces; Ratio of 10.00/1,000sf
Road Frontage: Lebanon Pike 226.26 ft, Jackson Downs Blvd, 231.95ft
Traffic Count:  Lebanon Pike, (Cross St, Spring Pl Dr) year 2020; 25,242

• Kitchen/Serving Area
• Plenty of Seating Room
• Large Grease Trap

Distance to Nashville: 12 miles / 20 Mins.
Distance to BNA Airport: 5 miles / 12 Mins.
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Key Facts Within a 3-minute Drive Time

Residents:  6,753
Average Household size: 2.3
Median Age:  39
Median Household Income:  $56,424
Education:  32% have Bachelor’s/Graduate Degrees
Total Businesses:  391
Total Employees:  4,561
Employment:  59% white collar

Points of Interest:  
Bus line to property, Corner lot, Dedicated Turn Lane, Pylon 
sign, Signalized Intersection, three points of ingress and egress, 
near large box, high traffic retailers, 
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NASHVILLE MARKET SUMMARY

Years of strong economic and population growth helped strengthen Nashville’s 
retail market over the past several years. While the metro entered 2020 as one of 
the strongest retail markets in the country, the Corona Virus pandemic has caused 
fundamentals to soften in recent quarters. However, the metro’s outlook remains 
favorable, given that economic growth has been strong in both white-collar and 
industrial sectors over the past several months.

The positive trend is that, while leasing activity slowed considerably in 2020, a lack of 
large move-outs kept net absorption in positive territory. Nashville’s vacancy rate did 
tick up, as some spec supply came on line, but the figure is still comfortably below 
the metro’s historical average.
Strong demographics, a resilient economy, and a comparatively low vacancy rate, 
especially in prime sub-markets, have allowed property owners to raise rents at a 
fast pace. In fact, retail rents have grown at one of the fastest rates in the country 
over the past 12 months. 

Strong annual growth is common in Nashville and the metro’s cumulative rent gains 
have been some of the strongest in the country over the past decade, as well. This 
has pushed Nashville’s retail rents above the national benchmark, and kept them 
there, for the first time in more than two decades. 
Groundbreakings have been limited throughout 2020. However, construction 
remains elevated on a nominal basis, as a number of projects that got started in 
previous quarters draw closer to delivering. 

Despite heightened levels of uncertainty caused by the Corona Virus, a few major 
sales helped push investment volume up in 2020. In all, about $850 million traded 
hands throughout the year. Market pricing trends indicate that square-foot pricing 
continued to rise over the past year, with the figure growing at a faster rate than the 
national benchmark. Additionally, cap rates continue to compress and are sitting in 
the mid-6% range.

Nashville has been one of the nation’s top performers in terms of job and population 
growth since 2010. However, the economic disruption caused by the Corona Virus 
pandemic is having a sizable impact on Nashville’s economy. Industries such as 
leisure/hospitality, retail, and government employment have seen some of the most 
severe layoffs in recent months, and other industries including manufacturing have 
been slow to rehire workers amid the heightened level of uncertainty. Additionally, 
Nashville’s high exposure to tourism and conventions for generating economic 
growth may further expose the metro to potential downsides stemming from the 
Corona Virus pandemic. 

On the other side, office-using employment sectors have been growing at one of 
the fastest, and most consistent, rates over the past decade. In fact, Nashville has 
over 50% more office-using jobs now than it had prior to the Great Financial Crisis. 
This far outpaces the national average, making the metro one of the strongest office 
job markets in the country since 2010. Similar to how a high concentration of service 
sector jobs increases downside risks during the pandemic, the high concentration of 
office-using jobs has helped insulate Nashville during this economic slowdown.



Unemployment numbers in April 2020 showed the metro lost over 140,000 jobs, 
marking the largest single-month drop in Nashville’s history. However, employers 
are still struggling to re-hire workers amid the pandemic. While BLS data indicates 
that broad-based re-hiring has occurred over the past several months, total 
employment still sits about 5% below its pre-pandemic peak. 

Two of the largest job announcements in Nashville’s history came in the latter half 
of 2018. AllianceBernstein announced that it will be relocating from Manhattan to 
Nashville, adding more than 1,000 office jobs that have average annual salaries 
ranging between $150,000- $200,000 per year. Additionally, Amazon announced a 
1- million-SF Center of Excellence project in the Nashville Yards development. The 
e-commerce giant will hire 5,000 employees over the next several quarters, with 
average annual incomes close to $150,000. HQ relocations remained strong in 2019. 
Both Mitsubishi and ICEE announced HQ relocations from California to Nashville. 

Other major hiring announcements from SmileDirectClub and Postmates may 
further bolster office-using job growth in the coming quarters. While job growth 
is projected to slow across the board in the coming months and quarters, none 
of these companies have announced any changes to their relocations or hiring 
timelines.

According to the Nashville Health Care Council, the metro is the U.S. healthcare 
industry capital, bringing over $45 billion into the local economy and supporting 
275,000 jobs (directly and indirectly) through its 500 healthcare companies. These 
companies include large, nationally focused hospital operators such as HCA, 
support service organizations, accounting firms, national insurers, and healthcare 
REITs. The sector has played a prominent role in the economic growth of Nashville, 
and that will continue. Given that the demand for healthcare is relatively inelastic, 
and that the sizable baby boomer cohort is aging, the sector may also help add 
stability in the face of a recession. Per the Nashville Health Care Council, the 
sector’s companies occupy nearly 35 million SF of space throughout the metro, 
which equates to more than 20% of its combined office, flex, and light industrial/
manufacturing inventory. 

Household formation has more than doubled the national average and the 
millennial population has accounted for much of that growth. Nashville also contains 
a handful of major universities including Vanderbilt University, Belmont University, 
Tennessee State University, and Middle Tennessee State University (MTSU). These 
schools have a collective enrollment of about 50,000 students. Fewer than half of 
them live in on-campus housing, leading to plenty of spillover demand. Also, thanks 
to the large number of jobs available in the metro, many college students are now 
choosing to stay in Nashville to begin their careers after graduation. 

As Nashville continues to see strong growth, affordability is becoming a top 
concern for local officials and business leaders. Both apartment rents and single-
family home prices have increased at a fast pace, growing by about 30% and 
50%, respectively, since 2010. Despite the strong economy and rapidly growing 
population, the number of SFH permits filed in 2019 fell about 10% below the previous 
year’s figure.
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5-Minute Key Facts



10-Minute Key Facts



15-Minute Key Facts



Supply (retail sales) estimates sales to consumers by establishments. Sales 
to businesses are excluded. Demand (retail potential) estimates the expected 
amount spent by consumers at retail establishments. Supply and demand 

Retail MarketPlace Profile - 5 Min. Drive Time
estimates are in current dollars.  The Leakage/Surplus Factor presents a 
snapshot of retail opportunity. This is a measure of the relationship between 
supply and demand that ranges from +100 (total leakage) to -100 (total 
surplus). A positive value represents ‘leakage’ of retail opportunity outside 
the trade area. A negative value represents a surplus of retail sales, a market 
where customers are drawn in from outside the trade area. The Retail Gap 
represents the difference between Retail Potential and Retail Sales. Esri uses 



the North American Industry Classification System (NAICS) to classify busi-
nesses by their primary type of economic activity. Retail establishments are 
classified into 27 industry groups in the Retail Trade sector, as well as four in-
dustry groups within the Food Services & Drinking Establishments sub-sector. 

Retail MarketPlace Profile - 5 Min. Drive Time



Retail MarketPlace Profile - 10 Min. Drive Time



Retail MarketPlace Profile - 10 Min. Drive Time



Retail MarketPlace Profile - 15 Min. Drive Time
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Restaurant Profile - 15 Mintue Drive Time



Restaurant Profile - 15 Mintue Drive Time
An MPI (Market Potential Index) measures the relative likelihood of the 
adults in the specified trade area to exhibit certain consumer behavior or 
purchasing patterns compared to the U.S. An MPI of 100 represents the U.S. 
average.

Source: These data are based upon national propensities to use various 
products and services, applied to local demographic composition. Usage 
data were collected by GFK MRI in a nationally representative survey of U.S. 
households. Esri forecasts for 2020 and 2025.



Existing Gas Stations in Area

No gas stations exist in a two-mile radius of the subject, even though the site enjoys a hard 
signalized corner and proximity to major big box retailers of the area. The closest gas station 
to the west is Thortons and the closest to the east is a Kwik Sak.  

“US Retail Sales Hit Speed Bump in February, Should Recover in March”
By Rohit Diwadkar and Christine Cooper”, CoStar News, March 24, 2021 | 11:48 AM

The U.S. experienced a pullback in retail sales in February after that huge spike in January 
sales fueled by $600 fiscal relief payments. But the retreat in February was far greater than 
anyone expected. Retail sales fell by 3% over January, according to the Census Bureau. That 
was after the January numbers had been revised up sharply to show sales growth of 7.6%.

Severe cold weather in parts of the country — particularly Texas — likely hurt sales in 
February, though on-line sales fell too. All segments fell except for gas stations, which 
rose by 3.6% year over year. Spending at bars and restaurants fell by 2.5%, while grocery 
store sales were flat. Department stores experienced the biggest drop at 8.4%.”



Our Team



WHAT WE DO DIFFERENTLY

Here’s What We Do and How We do It Differently
We are different from our competitors because of our skill sets.  We have 
education of our clients at heart.  Whether you are seasoned investor or first time 
tenant, we take the time to help you understand what is going on.  We answer 
your phone calls and respond to your emails.  We update you on your search or 
listing based on your frequency preferences.  Most clients want updated once a 
week.  

Unsurpassed Market Intelligence 
No matter the property type or service need, our commercial specialists are 
committed to your needs. Combining business expertise and unsurpassed 
market intelligence, Accel brokers are well-equipped to determine and exceed 
your business goals.  Jana Truman, the principal broker’s  first career was a 
professional marketer for 17 years. Then she worked for a commercial real estate 
appraiser starting in 2009, then focused her attention on commercial real estate 
in 2013. She utilizes all of those skills plus her fixation to be one of the best at 
what she does and, to accelerate client’s real estate success.  Since then, the 
team has helped hundreds of individuals and companies find the right space, 
the right tenant, the right investment, the right real estate or business purchase. 
Her husband, Brian, joined in 2016 and brought the group to the next level.  
His previous national sales experience and his obsession with service have 
increased the team’s overall deal size and reach.  The team is continuing  to 
grow and continues to add more support staff and team members each year.

Trusted Vendors and Deep Connections with Many Other Brokers
Accel Group has a passion for helping people accelerate toward generational 
wealth.  Our business is not about us.  It is about our clients and our client’s 
goals.  We match the right properties to the right people, helping them analyze 
the opportunities and finding the right vendors to help them along the way. 
Some listing agents only respond to people who are not represented by another 
agent or if they do respond, they refuse to cooperate with sharing commission 
with the other broker, thereby disincentivizing the other agents to not share your 
listing with their clients and potentially behave differently during negotiations 
because of it.  We are willing to share our commission with other brokers.  We 
have cordial relationships with a deep bench of other brokers, who know 
we work on a win/win basis. Nashville is too small of a market to be rude or 
unethical. 



ACCEL GROUP DISCLAIMERS

All materials and information received or derived from Accel Commercial Real Estate, its directors, 
officers, agents, advisors, affiliates and/or any third party sources are provided without representation 
or warranty as to completeness , veracity, or accuracy, condition of the property, compliance or lack of 
compliance with applicable governmental requirements, developability or suitability, financial perfor-
mance of the property, projected financial performance of the property for any party’s intended use or 
any and all other matters.

Neither Accel Commercial Real Estate its directors, officers, agents, advisors, or affiliates makes any 
representation or warranty, express or implied, as to accuracy or completeness of the materials or 
information provided, derived, or received. Materials and information from any source, whether written 
or verbal, that may be furnished for review are not a substitute for a party’s active conduct of its own 
due diligence to determine these and other matters of significance to such party. Accel Commercial 
Real Estate will not investigate or verify any such matters or conduct due diligence for a party unless 
otherwise agreed in writing.

EACH PARTY SHALL CONDUCT ITS OWN INDEPENDENT INVESTIGATION AND DUE DILIGENCE.
Any party contemplating or under contract or in escrow for a transaction is urged to verify all informa-
tion and to conduct their own inspections and investigations including through appropriate third party 
independent professionals selected by such party. All financial data should be verified by the party 
including by obtaining and reading applicable documents and reports and consulting appropriate 
independent professionals. Accel Commercial Real Estate makes no warranties and/or representations 
regarding the veracity, completeness, or relevance of any financial data or assumptions. Accel Commer-
cial Real Estate does not serve as a financial advisor to any party regarding any proposed transaction.
All data and assumptions regarding financial performance, including that used for financial modeling 
purposes, may differ from actual data or performance. Any estimates of market rents and/or projected 
rents that may be provided to a party do not necessarily mean that rents can be established at or 
increased to that level. Parties must evaluate any applicable contractual and governmental limitations 
as well as market conditions, vacancy factors and other issues in order to determine rents from or for 
the property. Legal questions should be discussed by the party with an attorney. Tax questions should 
be discussed by the party with a certified public accountant or tax attorney. Title questions should be 
discussed by the party with a title officer or attorney. Questions regarding the condition of the property 
and whether the property complies with applicable governmental requirements should be discussed 
by the party with appropriate engineers, architects, contractors, other consultants and governmental 
agencies. All properties and services are marketed by Accel Commercial Real Estate in compliance with 
all applicable fair housing and equal opportunity laws.

We obtained the information above from sources we believe to be reliable. However, we have not 
verified its accuracy and make no guarantee, warranty or representation about it. It is submitted subject 
to the possibility of errors, omissions, change of price, rental or other conditions, prior sale, lease or 
financing, or withdrawal without notice. We include projections, opinions, assumptions or estimates for 
example only, and they may not represent current or future performance of the property. You and your 
tax and legal advisors should conduct your own investigation of the property and transaction.
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